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“If you ask the right questions, the answer will give itself. You can’t find the
answer until you ask the right question.”
— Steve Jobs

The first half of 2026 was eventful—marked by geopolitical conflict, volatile energy prices,
persistent inflation, and uncertainty around interest rates. Stock valuations lingered near
historic highs, market concentration remained elevated (and centered around artificial
intelligence), and SpaceX went public—becoming the largest IPO in history. Despite the
events and turbulence, the S&P 500 rose 15.2% in the second quarter, marking its best
quarter in six years," and is up 10.2% this year through June 30.?

Many of our recent conversations have centered on artificial intelligence, energy and more
upcoming blockbuster IPOs like Anthropic and Open Al. While these companies’ innovations
are exciting, asking the right questions can help us decide what does and doesn’t belong in
a portfolio.

What do we own?

Successful investing has always been rooted in discipline, patience, and humility. It is our
long-standing belief that no one can consistently predict markets, economies, or global
events, so those predictions have little influence on portfolio decisions. When thinking
about opportunities we try not to be too specific. For example, we have no idea what

oil prices will do over the next six months, but we feel confident energy usage will
increase over the next five years. We look to invest in high-quality businesses, have a
strong understanding of their business models (how they make money), their competitive
advantages and their risks. We want these companies to generate strong profits, maintain
healthy balance sheets, and invest for future growth. We want to pay a fair price. We are
not traders; we aim to be long-term owners of these businesses that create value over
time. This approach has guided our strategy for years and, we believe, offers the highest
probability of achieving long-term investment success.

Why do we own it?

Ownership in productive businesses has historically been one of the most effective ways

to build wealth, preserve purchasing power, and generate future income. While markets
can be volatile in the short term, over time, businesses create value through innovation,
earnings, cash flow and dividends. The power of leaving that value to compound over

time is misunderstood and underestimated. The human brain doesn’t think exponentially
but that's how wealth grows. Our favorite example is the poll that asks people to choose
between one million dollars or a penny that doubles every day for 30 days. As you'd expect,
most people choose the million dollars, however, the second choice yields $5,368,709.12.

What should we do next?

Market declines are not a flaw—they are part of the journey. Long-term returns are, in part,
the reward for enduring periods of uncertainty. While we cannot predict when volatility will
occur, we can prepare for it by keeping a certain level of cash for your short-term needs,
building resilient portfolios, and staying focused on the underlying businesses. We own a
diversified collection of businesses that provide essential products and services around
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the world that will perform their best during various times in the economic cycle. We manage portfolios with disciplined rebalancing.
When certain areas grow beyond their intended weight, we trim them and reinvest in areas that may be more reasonably valued. This
often means doing what feels uncomfortable, reducing exposure to recent winners rather than chasing them and adding to names
that have perceived lower returns or are out of favor.

In the end, our commitment stays unchanged. We will continue to focus on high-quality businesses, maintain disciplined portfolio
management, and avoid chasing short-term trends. Most importantly, we will keep your long-term goals at the center of
every decision.

Thank you for your continued trust and confidence.

" Wall Street Journal, June 30, 2026. https:/Avww.wsj.com/finance/stocks/wall-streets-best-quarter-in-six-years-will-be-a-hard-act-to-follow-6dc641d4?mod=finance_lead_pos4. ?
UBS Global IM Portfolio Strategy Market update, June 30, 2026.

About the PMP Program: PMP is a wrap fee advisory program in which our Financial Advisors manage client accounts on a discretionary basis. PMP is designed for clients
who (i) want to delegate portfolio management discretion to their Financial Advisor; (i) are looking to implement a medium to long-term investment plan; and (iii) prefer the
consistency of fee-based pricing.

PMP is not appropriate for clients who: (i) want to maintain trading control over their account; (i) seek a short-term investment; (iii) want to maintain consistently high levels
of cash, money market funds, or invest primarily in no-load mutual funds; (iv) want to maintain highly concentrated positions that will not be sold regardless of market
conditions; or (v) who anticipate significant withdrawals from the account.

Financial Advisors who participate in the PMP Program may also provide services to you and to other clients outside of the Program in their capacity as broker-dealer
representatives and as such, may dedicate time to activities other than discretionary portfolio management. Financial Advisors who participate in the PMP Program have an
incentive to recommend their services in PMP over those of third-party SMA Managers in other Advisory Programs or over traditional commission based brokerage services.

Trade Allocation Practices and Conflicts of Interest: Financial Advisors do not aggregate orders across the different strategies they manage. In an effort to reduce market
impact and to obtain best execution, your Financial Advisor may purchase or sell securities in bulk (or orders may be “batched”) on the same day for some or all PMP
accounts in the same strategy managed by the same Financial Advisor. In such cases, all orders in a batch will receive “average pricing” and the price of securities shown

on client confirmations will be the average execution price on either all of the purchases or all of the sales (as applicable) aggregated for this purpose. In addition, when
executing orders, we may batch orders for your Account with orders entered for other PMP accounts in the same strategy, including those of the Financial Advisor assigned to
your Account and related PMP accounts under your Financial Advisor’s control. Financial Advisors are permitted to trade in the same securities they purchase for client
accounts as long as they trade their personal and related accounts in the same batch as client accounts.

Financial Advisors have broad discretion to trade their PMP Advisory Accounts and there can be no assurance that a Financial Advisor can purchase or sell the same securities
for all such Accounts at the same time, or that the Financial Advisor will aggregate your orders with those of other clients and charge an average price per share or unit and,
when applicable, a pro-rata share of any fees. As a result, you may receive different prices and executions for the same securities as compared to other clients investing in the
same PMP strategy. In addition, although we monitor performance dispersion and other characteristics of Accounts participating in PMP, investment opportunities will not
necessarily be allocated among participating Accounts proportional to their overall amount invested.

Below are some of the general risk considerations associated with the investments included in the PMP investment strategies described in this Brochure. The descriptions

are not meant to be a complete list of all investment risks. For more complete information regarding fees, expenses, risks and restrictions associated with these investments
please review the offering documents and marketing materials. Investors should consult their tax advisor about their specific tax situation before investing in any securities. In
addition, clients should familiarize themselves with the particular market risks and the other risks associated with the specific investment.

If you would like more information about the Program or have questions about your account, please ask your Financial Advisor or refer to the firm’s Form ADV Disclosure
Brochure. UBS Financial Services Inc. does not provide tax or legal advice. Please consult with your tax and legal advisors regarding your personal circumstances.

All of the recommendations made/positions held within the proceeding 12-month period are available upon request. Not all recommendations/holdings should be assumed to
be profitable and future recommendations/holdings may not be profitable. Past performance is no guarantee of future results. Above is an overview of the portfolio holdings
in the above-stated strategy of the PMP Portfolio Manager as of the date of this report. The portfolio is actively managed, and holdings may be replaced at any point in time.
The actual allocation within the individual portfolios may be different due to portfolio changes, market conditions or the imposition of investment restrictions.

UBS Financial Services Inc., its affiliates and its employees are not in the business of providing tax or legal advice. Clients should seek advice based on their particular
circumstances from an independent tax or legal advisor.

As a firm providing wealth management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment
adviser and brokerage services in its capacity as an SEC-registered broker-dealer. Investment advisory services and brokerage services are separate and distinct, differ in
material ways and are governed by different laws and separate arrangements. It is important that you understand the ways in which we conduct business, and that you
carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more information, please review the client relationship
summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

In providing financial planning services, we may act as a broker-dealer or investment adviser, depending on whether we charge a fee for the service. Financial plans provided
free of charge are a service incidental to our brokerage relationship and the service terminates upon delivery of the plan. We provide financial planning services as an
investment adviser for a separate fee pursuant to a written agreement, which details the terms, conditions, fee and scope of the engagement.

The various research content provided does not take into account the unique investment objectives, financial situation or particular needs of any specific individual investor. If
you have any questions, please contact your Financial Advisors. UBS Financial Services Inc. and UBS Group AG provide UBS Wealth Management Research. For more
information, please visit our website at ubs.com/workingwithus.

© UBS 2026. All rights reserved. The key symbol and UBS are among the registered and unregistered trademarks of UBS. UBS Financial Services Inc. is a subsidiary of UBS
Group AG. Member FINRA/SIPC. £p_07072026-2
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